A Partnership to ) Renalogi c
End Surprise Dialysis Claims

A Case Study

Challenge ”:JZ

A hospitality company with 2,300+ covered lives faced
two alarming challenges: a shockingly high dialysis
claim and a population with high chronic kidney
disease (CKD) risk.

$=]h $950,000

O Surprise Dialysis Claim
This employer also had a
population with an identified
With this claim, the employer faced a possible “laser” for a prevalence of diabetes, which
plan member and a budget dilemma. is a comorbidity for CKD.

impactProtect

The client turned to Renalogic’s provend

impactCare

After initial success with the dialysis claim, the
client expanded its partnership with Renalogic
and implemented Renalogic’s ImpactCare to

ialysis cost-containment solutions significantly delay the progression of chronic

that have been trailblazing the self-funded marketplace for nearly two decades, kidney disease and reduce its overall health
delivering immediate results to protect plan assets. Because of ImpactProtect, plan costs.

the client was able to avoid a dialysis “laser” for plan members, and the initial

claim was reduced to $120,000, which did not hit its stop-loss policy. Y

Results @

Dialysis Claim
Reduction to
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87.4%

Proactive and Preventive Action Pays Off.
Get Started with a Complimentary Risk Evaluation.

Renalogic’s ImpactProtect was able to decrease the surprise dialysis
claim substantially.

In 2023 with ImpactCare, the client saw:

Projected Annual Savings of $8:932 _\L

$120,000 $511,290 Egaggitfo
> $6,862
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